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https://twitter.com/SalesLoft


© 2022. Salesloft. All Rights Reserved.

The Evolution of Sales
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More data
More tools 
More channels 
More noise  
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Cloud based CRMs 
power Marketing 
Automation

2005

Cloud Migration

Sellers and buyers 
embrace social, text, 
dialers, and more 

2010

Channel Expansion

Siloed point solutions 
that fill specific needs 
flood the market

2015

Sales Tech Innovation

Sales suddenly pivots 
entirely online

2020

Digital Shift
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The 
Modern 
Revenue 
Workspace™
-
All your critical sales 
capabilities integrated in a 
single intelligent platform.
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The 
Modern 
Revenue 
Workspace™
-
All your critical sales 
capabilities integrated in a 
single intelligent platform.

Enterprise ready. 

Integrated with the 
ecosystem. Enterprise Readiness
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Conversations, Deals, and Cadence, with everything right where you need it. 

● Conversations everywhere. Access recordings from People, Account, and Deal Activity Timelines.

● Engage from Deals. One-off call, email, text, and book meetings. All from Deals.

● Meeting no-shows. Immediately action no-shows from the new meetings panel.

Integrated Workflows
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Reps are living swivel-chair, cut-and-paste workflows. 

And that takes away from selling time.

Salesloft offers: 

●  Integrated login. Uses log in once to the entire Revenue Workspace– 
Cadence, Conversations, Deals and Forecast.

● Common users and groups. Users and groups span the platform. Configure 
them once for use everywhere.  

● Access controls (FY23). Common role and group access across the platform. 

Enterprise Governance 
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#saleslove
Europe 



© 2022. Salesloft. All Rights Reserved.

Salesloft s̓ EU Region
Live in 2021 
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Everyone deserves a vacation. Salesloft’s AI powered OOO detection not only 
automatically tracks your buyers out-of-office replies, but also reschedules cadence 
steps for the day after the buyer returns, not the day of, so your message comes at 
the perfect time, not when they are ‘digging themselves out’.

🌴 OOO Detection 🌴

Delivered Q1 2022 
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Engage when your buyer is available by grouping 
and sorting your cadence steps by recipient 
timezone or with a quick view of the contacts 
timezone from person and account pages. 

Best Practices
● Manage to their time. Add and update a 

contacts timezone in their details.

● Engage on their time. Before connecting, 
check your contacts timezone.

Timezone Management

Delivered Q1 2022 
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Helping your team progress more deals, 
in more countries, with multi-language 
support. Gain the immense transcription 
insights from Conversations whether 
your customer is speaking:

● Deutsch - German
● Español - Spanish
● Français - French
● Italiana - Italian
● Netherlandic - Dutch

Conversations: Multi-Language Support

Delivered Q1 2022 
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Full Platform 
Localization 
Early 2023

For more info, please reach out to your 
Account Exec or Account Manager.
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EU Region 

Localization 

Global Opt-Out Links 
Global Privacy Language

Multi-Currency in Deals Conversation Transcriptions in 5 Languages
Cadence Priority by Time Zone

Proof of concepts for all technologies   

Int’l Date-Number Formatting

August 2021 Q4 2021 Q1 2022 Q2 2022 H2 2022

Full Localization

H1 2023

Immediate focus is Spanish, French, and German. 
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Hot leads

Goal Projection Tracking

Outcome Attribution 

Data and AI Across the Workspace– In the Workflow

Email Sentiment Deal Engagement Score
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Explainable. 

A key element of creating trust 
in AI, and therefore having it 
adopted, is explaining to people 
how the AI is generating 
answers. 

Our Principles of AI in Sales Technology   

Rooted in Value.

There’s a lot of hype in AI today. 
Salesloft AI answers key 
questions, right in the workflow, 
so that people can take action. 
Often, models for AI need to be 
sales specific.  

Ethical.

We have an AI Code of Ethics 
and hold ourselves accountable 
to key principles such as 
algorithm explainability and 
ease of redress. 
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Salesloft Forecast: Bridging Data and Action 
Forecast Call Rollup.
An easy way to update and 
submit forecasts across the 
organization, right where 
sellers and managers are 
already working. 

Drilling Down to 
Opportunities
Leaders can drill down to each 
manager forecast and to 
individual deals, and track 
changes for opportunities in 
the pipeline

AI-Driven Forecast AI models 
that use your sales 
engagement data and 
historical performance to dial 
in on what’s likely to land, and 
what you can influence. 
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What s̓ Different About Salesloft Forecast?

True Pipeline Visibility
With real-time pipeline visibility, easily 
see what’s changed week to week. Drill 
into opportunities to understand deal 
health and buyer engagement.

Own the Number 
Triangulate a call number your revenue 
teams feel confident in based on our AI 
Forecast, reps forecast, and what’s 
closed won.

Take Action
Now it's time to deliver on your number. 
With Salesloft, you'll identify risks in 
your pipeline, take action to address 
them, and win more deals. All from one 
platform.
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Building the Future

@salesloft

https://twitter.com/SalesLoft
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Our principles of innovation 

For all sellers 
Revenue teams work together. They 
need a workspace where they can 
collaborate, not a separate system for 
each role.

Data → Action → Data. 
With data and action in a tight loop, you 
can get smarter and better all at once. 

Outcomes focus
Salesloft favors outcomes throughout 
the Workspace. Selling, coaching, 
prospecting– we do the data to help 
you figure out what’s working. 
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Salesloft builds 
The Revenue Workspace
where sellers love to win.

@salesloft

https://twitter.com/SalesLoft

